
ECON 4717: ECONOMICS OF ENTREPRENEURSHIP 
COURSE SYLLABUS 

FALL 2016 
 
 
Instructor: Jin-Hyuk Kim   Class Hours: T,Th 9:30-10:45AM 
Email: jinhyuk.kim@colorado.edu      Class Location: 205 GUGG 
Office: 208A Economics Bldg. Office Hours: M 3-4:30PM, W 10:30-

12PM (or email me for an appt) 



University Policies 
 
All students of the University of Colorado at Boulder are responsible for knowing and 
adhering to the academic integrity policy of this institution. Violations of this policy 
may include: cheating, plagiarism, aid of academic dishonesty, fabrication, lying, 
bribery, and threatening behavior. All incidents of academic misconduct shall be 
reported to the Honor Code Council (honor@colorado.edu; 303-735-2273). Students 
who are found to be in violation of the academic integrity policy will be subject to 
both academic sanctions from the faculty member and non-academic sanctions 
(including but not limited to university probation, suspension, or expulsion). Other 
information on the Honor Code can be found at 
http://www.colorado.edu/policies/honor.html and at 
http://www.colorado.edu/academics/honorcode/ 
 
The University of Colorado at Boulder policy on Discrimination and Harassment, the 
University of Colorado policy on Sexual Harassment and the University of Colorado 
policy on Amorous Relationships apply to all students, staff and faculty. Any student, 
staff or faculty member who believes s/he has been the subject of discrimination or 
harassment based upon race, color, national origin, sex, age, disability, religion, 
sexual orientation, or veteran status should contact the Office of Discrimination and 
Harassment (ODH) at 303-492-2127 or the Office of Judicial Affairs at 303-492-5550. 
Information about the ODH, the above referenced policies and the campus resources 
available to assist individuals regarding discrimination or harassment can be obtained 
at http://www.colorado.edu/odh 
 
Campus policy reg



Tentative Outline 
 
Topics 
 
    1. Introduction 
 
    2. Private Equity (Ch.2) 
 
    3. Deal Sourcing (Ch.3) 
 
    4. Assigning Value (Ch.4) 
 
    5. Deal Structuring (Ch.5) 
 
 
    Midterm (Oct 4th – 


